DISTRIBUTING FARM PRODUCTS
to move from local elevators entirely by guess as to what the best probable market outlet would be. Duplicating shipment, flooded markets and sporadic and violent price fluctuation would unavoidably be the rule.
Happily, grain buyers and sellers, even though representing numerous individual, disconnected concerns, are not obliged to operate wholly in the dark and by guess. Just as the farmer can get in touch with his elevator manager by telephone, and as the banker can settle his balances with other banks through a clearing house, so also grain buyers and sellers can arrive at some definite decision as to supply and demand facts about wheat at a grain exchange. Here representatives of local elevators, of terminal elevators, of mills, and of foreign buyers are able to put up their judgments as to what the real facts are, and buy or sell grain upon these judgments, which constitute the best information available. In fact, information thus obtained is more accurate than any could be unless it were secured by one or a few comprehensive, consolidated and country-wide selling systems. By the interchange of facts offered by all kinds of grain middlemen at the grain exchange information is discovered which is sent to local elevators to ship so many cars of wheat directly to flour mills. Or when flour mills are temporarily stocked the word may reach the local elevator that a terminal elevator provides the" best market for a given number of car loads. In each case, as Diagram i in Fig. 36 indicates, wheat is not shipped from the local point to the grain exchange and then reshipped to the mill or to the' terminal elevator. In fact, by settling the question of where' the best market is at a given time the grain exchange facilitates direct shipment of grain from the local elevator, by the least expensive rdute, to'the test buyer. In accomplishing this result savings are'made whi'ch directly correspond to those which the telephone systeiii makes possible for a farmer when